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How things have changed since the middle of March, when Iowa 
Governor Reynolds announced the closure of all but essential Iowa 
businesses. Over the last 10 weeks since that announcement, we have 
all managed to operate under new rules and restrictions, and I am 
pleased to say that FCS’s operations have been able to operate without 
interruption thanks to the excellent employees we have and their 
ability to adapt and stay productive.

I want to thank all of you, our customers, for your patience and 
understanding as you have had to adapt to a new way of interacting 
with us in many cases. We will continue to maintain the new policies 
and procedures we have put in place since mid-March for the 
foreseeable future as cases of COVID-19 continue to rise in this area 
and will remain a threat to people until such time as a vaccine or 
proven treatment is available to the general public.

I want to assure you that we are remaining focused on running the 
business efficiently to service your needs during this time and have 
made great strides in improving our operational efficiency in the face 
of these business restrictions.

We saw record-early planting progress in our area this year and 
are positioned to have excellent yields, assuming close-to-normal 
weather conditions through harvest. While markets have dropped 
significantly since March, don’t lose sight of the fact that top yields 
are still within reach this year. While yield is always important, it may 
be even more important this year if we don’t see prices recover. Keep 
in mind that we have numerous grain marketing tools that work in 
markets like these, giving you upside potential while still protecting 
you from further downside risk.

The last 10 weeks have played havoc with the livestock markets and 
livestock supply chains as well. We have seen a low of about 60% of 
hog slaughter capacity utilization to just now getting back close to full 
capacity again in the industry. However, in the interim, the number 
of pigs backed up in the system have risen to critical levels. We are 
working with multiple state and national organizations and agencies 
to lobby on your behalf for market assistance programs that are not 
overly restrictive and help all producers equally.

The USDA finally issued eligibility guidelines and support levels 
for ag producers under the Coronavirus Food Assistance Program 
(CFAP) on May 20. Program sign-up runs from May 26, 2020 to 
August 28, 2020. Apply through your local FSA office.

Our thoughts and prayers are with you all as you navigate through 
this unprecedented time in our country. We are here to assist you 
in all ways that we possibly can—please use us as a resource to help 
you through this. I am convinced that we will see significant market 
recovery when we come out the other side! Bluer skies ahead!

JOHN
MCDANIEL

CEO



All of these decisions are directly impacting 
prices to you. According to the May USDA 
Supply and Demand Report, new crop corn 
carryout was projected 
at a record 3.3 billion 
bushel carryout, while 
beans were a more 
modest 400 million 
bushel carryout. While 
this bean carryout is 
drastically down from 
the last several years, 
it indicates adequate 
supply for the next 
year. Corn and soybean 
futures are at historic 
lows, and, while this brings high values to 
world importers, the markets have been 
unable to bounce back due to the weight of 
the negative demand fundamentals. However, 
on the positive side, we have started to see 

demand increase again for Ethanol, packing 
plants are starting to return back to work, and 
the world is taking steps to get back to a new 

normal. The US farmer will 
persevere, and your coop 
will come through these 
challenging times with you.

Managing price risk is the 
most challenging aspect of 
farming. FCS is equipped 
to help you manage that 
risk and is now offering 
Minimum Price Contracts. 
This is a great marketing 
tool given the circumstances 

of the current grain market. Certainly, 
downside price potential exists due to 
significant demand destruction, yet this 
tool protects that downside while leaving 
potential upside open.

MATT
MCCORD

Director of Grain Merchandising  
and Risk Management

The impacts of COVID-19 have been far-reaching and have adversely affected The impacts of COVID-19 have been far-reaching and have adversely affected 
all in agriculture. Ethanol plants and packing plants have shuttered and bean all in agriculture. Ethanol plants and packing plants have shuttered and bean 

processing plants have reduced their grind. processing plants have reduced their grind. 

H O W  T O  
STRATEGICALLY  
MARKET YOUR CROPS 
in a Difficult Time

Managing price risk is the 
most challenging aspect of 
farming. FCS is equipped to 
help you manage that risk 

and is now offering  
Minimum Price ContractsMinimum Price Contracts..
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Option volatility is very low and options have 
become very cheap, making this contract more 
attractive than usual. Using August cereal options 
with September futures as the underlying, the 
option would expire on July 24th, which is just 
enough time to capture a seasonal rally or if a 
weather problem becomes a factor. As the chart 
shows without a seasonal rally, December corn 
could put lows in during the August/September 
time period and at lower levels than today. The 
Minimum Price Contract protects this scenario 
and is considered cheap insurance for protecting 
your price risk.

We also continue to offer Free Price Later, text 
message updates, and farm pickup. These are all 
tools designed to help you manage your farm-
stored risk. Our text message service allows you 
to see the marketing tools that we are offering 
as well as bid structure and receiving hours. 

If you haven’t signed up yet, call your nearest 
location to do so. We feel this is an efficient way 
to communicate with you and provide up-to-
date information on our offerings. Our farm 
pickup service has grown in the last several years. 
For many of our patrons, it doesn’t pay to own 
and operate a semi. FCS uses our trucks when 
available, or use trusted contract haulers that are 
fully vetted. This service brings value to you by 
offering at-cost freight rates. Let us handle the 
details in getting your grain to town by lining up 
the trucks for you.

FCS is here to help you navigate the challenges. 
Let us help you through these times with our 
market knowledge and services. We look forward 
to getting back to the new normal with you. 
Please give us a call to discuss our programs, 
especially the minimum price contract—it’s an 
old tool with new advantages!

SEASONALITY OF CORN 
MARKET OVER PAST 5 YEARS:

NEW CROP NOVEMBER 
SOYBEAN SEASONAL CHART:

HOW IT WORKS:
You sell new crop corn at $2.90 for fall delivery. FCS would buy an August $3.40 corn call for eight 
cents plus two cents commission for a total of a ten cent investment for your account. The underlying 
futures contract for August calls are September and are fifteen cents out of the money. Your floor would 
be locked in at $2.80, $2.90 cash less the ten cent call investment. If corn were to continue to work 
lower, you would be contracted at $2.80 with just the investment of ten cents foregone. If the market 
were to seasonally rally through the growing season, the $3.40 corn call would gain value and can be 
repriced at any time during market hours, thus enhancing your $2.80 floor.  

2018 20182017 20172016 20162019 20192020
332'6 971'0 959'0 870'4 900'2 852'6366'2376'6336'2351'6

2020

 Page 5



The recent drop in oil and other major commodity 
prices provides some opportunities for your farm.  
Typically, buying fertilizer has been a fall or winter 
decision; however, the recent significant price drop 
is something that you should take a hard look at. 
It can potentially benefit you by locking in prices 
earlier than you would, since there is little to no 
guarantee they will stay this low going into spring of 
2021.  

Last year, we introduced our Input/Output Program 
that gives a producer opportunities for locking in 
favorable fertilizer (input) and grain (output) pricing 
by looking at historical ratios. Often, the best time 
to buy fertilizer inputs is during a spring or early 
summer market; however, taking advantage of that 

seasonal dip in prices in the past was very difficult 
to do. We now have the ability to forward price 
UAN, Urea, and DAP fertilizer products in certain 
quantities to customers. The current market sets up 
well for locking in inputs (think of it like locking in 
fuel with current low prices) as a risk management 
strategy, whereas grain may or may not be favorable 
in today’s market environment.  

Market disruptions, like we are seeing today, 
often create good opportunities to mitigate risk 
while taking advantage of market volatility (grain, 
livestock and energy market uncertainty, generating 
low fertilizer prices). If this is something you are 
interested in, please contact your local agronomist 
or grain risk management specialist.

SPRAY FUNGICIDES/INSECTICIDES 
0% INTEREST UNTIL JANUARY

Maximizing yield is arguably more important Maximizing yield is arguably more important 
in 2020 than it ever has been. There are few in 2020 than it ever has been. There are few 
remaining decisions left that can maximize yields remaining decisions left that can maximize yields 
and protect you from risk that are as impactful and protect you from risk that are as impactful 
as the use of fungicides and/or insecticides on as the use of fungicides and/or insecticides on 
corn or soybeans. We realize cash flow during the corn or soybeans. We realize cash flow during the 
middle of the season plays a role in if one of these middle of the season plays a role in if one of these 
key applications takes place. That is why FCS is key applications takes place. That is why FCS is 
once again offering January terms on fungicide/once again offering January terms on fungicide/
insecticide applications for corn and soybeans in insecticide applications for corn and soybeans in 
2020.2020.  

FCS is offering Delayed Billing until January 10, FCS is offering Delayed Billing until January 10, 
2021 for customers with a current and paid-up FCS 2021 for customers with a current and paid-up FCS 
account.account.

0% interest rate with no additional charges or fees.0% interest rate with no additional charges or fees.

Delayed Billing covers chemicals (including Delayed Billing covers chemicals (including 
surfactants) and application charges (ground or surfactants) and application charges (ground or 
aerial).aerial).

No additional paperwork or approvals needed! No additional paperwork or approvals needed! 

Contact your local agronomist for more details. Contact your local agronomist for more details. 

KRIS 
NORGAARD

Agronomy Department  
Manager, CCA, 4RNMS, SSP

FERTILIZER  Forward Pricing

Page 6 | farmerscoopsociety.com



FERTILIZER  Forward Pricing

©2018 Syngenta. Important: Always read and follow label instructions. Some products may not be registered for sale or use in all states or counties. Please check with your local 
extension service to ensure registration status. Miravis® Neo, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a Syngenta Group Company. MW 1MIR8107-XXX-HP XX/18

©2018 Syngenta. Important: Always read and follow label instructions. Some products may not be registered for sale or use in all states or counties. Please check with 
your local extension service to ensure registration status. Miravis® Neo, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a Syngenta Group Company.     
 MW 1MIR8107-XXX-P1 09/18

Even soybeans can see the difference.
The greener, the healthier. And with the highest-performing SDHI ever tested, healthier soybeans are what 
you get. Miravis® Neo features improved disease control for Frogeye Leaf Spot and White Mold, built-in 
resistance management and increased plant health. That means a higher yield potential. And a difference 
anyone can see. Talk to your Syngenta retailer to learn more or visit SyngentaUS.com/Miravis-Neo.

*Vetsch, J., and J. Lamb. 2011. Applying Instinct as a nitrogen stabilizer for fall applied manure.  http://blog-crop-news.extension.umn.edu/2011/10/applying-instinct-as-nitrogen.html?m=1 

™®Trademarks of Dow AgroSciences, DuPont or Pioneer, and their affiliated companies or their respective owners.  
Instinct is not registered for sale or use in all states. Contact your state pesticide regulatory agency to determine if a product is registered for sale or use in your state. Federal law does not require any person who applies or 

supervises the use of Instinct to be certified in accordance with EPA regulations and state, territorial and tribal laws. Some states may have additional requirements related to liquid manure and nitrogen stabilizers. Be sure to 
consult your state or local Extension service to understand your requirements. When applying Instinct to deep pits, appropriate manure agitation safety steps should be followed: Instinct should be applied directly to the deep 

pit prior to pumping the pit; a thorough agitation system must be operating in order to evenly distribute Instinct within the deep pit; applicators and handlers of Instinct and manure treated with Instinct are required to use 
proper protective equipment as stated on the product label; air ventilation systems must be operational inside barns. Always read and follow label directions.  © 2020 Corteva.   CA3-5370-021 COR (05/20)

Stop leaving 10-12 bu/A* in your manure pit.
Instinct® nitrogen stabilizer maximizes liquid manure applications for maximum profit at harvest. Using manure as 
a primary nitrogen source for corn crops is a large investment for farmers. Protect that investment with Instinct.

•   Works below ground to reduce the amount of nitrogen lost through leaching and denitrification

•   Instinct inhibits nitrification — the conversion of ammonium to nitrates — keeping nitrogen in the ammonium 
form longer, leading to more readily available nitrogen

Calculate your potential N-loss at nitrogenmaximizers.com/calculate
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Distiller grains have become a staple in our 
cattle diets because they enhance ration 
palatability and cattle performance. Since 
cattle producers have had to make changes 
in their diets, many have started utilizing 
urea. Urea is now looking more attractive 
to producers than ever before because 
urea pricing somewhat correlates to the 
price of oil. As ethanol plants are closing 
production or increasing their distiller 
grains price, producers are looking at urea 
to replace distiller grains.

BUNK MANAGEMENT 
Distillers made managing the bunks 
easier and resulted in less digestive upsets. 
Distiller grains added some moisture to 
the diets, which made dry diets more 
palatable and prevented sorting in the 
bunk. The distiller’s energy source, which is 
considerably less starch than corn, interacts 
differently within the rumen, as it helps 
prevent acidosis and inconsistent intakes. 
All these attributes of distillers made bunk 
calls and keeping cattle on feed easier for 

VERN
OOSTRA

Beef Specialist

DISTILLER 
DIET CHANGES 

THINGS TO REMEMBER

The cattle industry has seen big changes recently. In the feed supply 
industry alone, we have seen a significant reduction of distiller 

grain production and ethanol plant closings.



producers. However, with feed ingredient supply 
changing, we need to make sure we are doing 
everything possible to keep these cattle on feed. 
Producers need to watch how dry their rations 
are, how much silage they have, and if adding 
water is a potential answer. If feed is too dry, the 
cattle will start to sort the diets, and this results 
in digestive upsets and lower feed intake. If we 
have enough silage available, we can utilize a 
higher feeding rate to combat how dry the ration 
gets and how much the cattle are able to sort. 
However, if we do not have enough silage on 
hand, we need to consider adding water into the 
diets to condition them so cattle will have a hard 
time sorting. 

HIGH UREA SUPPLEMENT 
CONSIDERATIONS 
There are things to consider when switching 
to the use of a higher urea supplement. The 
first consideration is water. When you are 
supplementing with urea, you need to make 
sure cattle have clean and ample water space to 
prevent any potential toxicity issues.  The second 
consideration is adhering to the suggested 

mixing guidelines. You need to make sure to 
thoroughly mix these protein supplements into 
the diets. If the supplement is not mixed through 
the feed accurately, the feed could have hot 
spots of urea which could lead to toxicity due 
to overconsumption. The third consideration 
is the weight of the animal. If you are going to 
purchase calves weighing less than 400 pounds, 
you should be ready to supplement with a 
protein that has higher levels of a plant-based 
protein verses urea. At this size or age, the 
animal is not able to effectively utilize the urea 
because the rumen is still developing.

With the cattle industry ever-changing, we 
need to make sure that we are doing everything 
possible to keep these cattle on feed and keep 
them profitable. When utilizing urea and 
potentially using it as a supplement, we need 
to make sure we look at every step of the cattle 
operation to make sure we are not the limiting 
factor on cattle performance. 

If you have any questions or concerns, please 
contact myself or Cole Greiman, your FCS Beef 
Specialists.
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The agriculture industry 
is in a whirlwind. Across 
all arenas, producers 
have had to make tough 
decisions—decisions 
that we never dreamed 
we would have to make. 
How can we effectively slow down the rate of 
gain in our animals? What can we raise the set 
point to in barns before creating problems? 
How do we formulate rations without DDGs? 
What weight do we take animals to before 
we may need to euthanize them because the 

packer won’t take them 
anymore? What do we 
do with animals that are 
supposed to come in that we 
don’t have homes for? Today, 
the amount of stress in the 
livestock industry is very 

high, and coupling that with a disappointing 
grain market compounds that stress in some 
cases. With the realization that many things 
are out of our control, we know we must 
continue to do the best we can with the facets 
of our business that we can control.

KYLE
HEYNEN

Swine Marketing Manager

pork Risk 
Management Strategies

The agriculture 
industry is in a 

whirlwind.
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Today, as producers, we still need to look to the 
future. We have the opportunity to lock in input 
prices that we haven’t seen in years with the odds 
still favoring that they may go lower. We can 
effectively take our breakevens down $3-4/cwt. 
For corn and meal, we want to lock in the top 
and give ourselves some room to the bottom. The 
best way to accomplish this is through options, 
pricing a call option 10 to 15 cents above the 
market and selling a put option 25 to 30 cents 
below the market. If you can accomplish this 
for around 5 to 8 cents, it gives you the upside 
protection you want while leaving the floor open 
for another 25 cents. When the time comes to 
price the physical cash corn at the elevator, you 
will exit this option strategy. We like this method 
today because we had a favorable spring for 
planting and a large number of acres intended to 
be planted. With decent weather this summer, we 
should see a bountiful harvest, which would also 
lend to a favorable basis.

Knowing that our inputs can be secured at a much 
lower level, we see months in 2021 giving us an 
opportunity to lock in a profit once again. As we 
navigate the conversations with our lenders and 
business partners, seeing light at the end of the 
tunnel gives us renewed confidence. If we are able 
to get out of our current situations, we can start 
earning back the losses that have been incurred.

Going through a time of financial hardship is 
never easy, but it does challenge us to get better. 
We think about our businesses differently, and 
we gain a better understanding of where we can 
cut costs, improve efficiency, and diversify our 
operation. We realize many things are out of our 
control and things can change very quickly. We 
can’t go forward living in fear. We need to create 
a new business plan focused around long-term 
success and sound decision making, knowing 
what can happen if things go south. Today, we 
must look forward and not backward. 

Utilize Christine's education, experience and loan
programs to help maximize your prootability.  
• An Ag Econ degree from 
   Purdue University
• Lifelong farming background
• FSA guaranteed programs/
     beginning farmer
• Livestock facility loans
• Crop operating loans
• Ag real estate loans

Depend on 
Primebank’s 
Christine Smit

(712) 722-4545  •  www.primebank.com
Sioux Center  •  1601 S Main Ave  •  P.O. Box 368  •  Sioux Center, IA 51250
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A little tractor time also provided you with 
a distraction from everything else going on 
in the world. As we near the 1st of July, here 
are some things I have seen and noticed this 
season. 

We need to be prepared.
Having equipment ready and checked over is 
important. Through our service programs, we 
helped growers find planter-bearing issues, 
hydraulic issues, incorrect GPS measurements, 
stuck valves, and other issues. These relatively 
small things cause huge frustration when you 
want to plant or spray. Getting equipment 
out at least a week before going to the field is 
important to make sure everything is ready.

Planting depth and seed-to-soil 
contact is key for good emergence. 
We have been scouting fields from the same 
operation that have had better emergence 
scores than others, and we ask "why?". Some of 
these fields have a hydraulic downforce system 

installed on the planter, and we would assume 
that should help, right?  It does help maintain 
planting depth, but parallel arms and row unit 
bushings need to be in good working order to 
maximize the investment of a downforce system. 
Check your planter by lifting the back of the row 
unit. If it moves up and down more than one 
inch, find where the slop in the system is. Most 
likely, you'll find it in the bushings. We have 
found some new OEM arms and bushings that 
have too much movement to keep the unit tight. 
If this is an issue, please ask us more about our 
solution. We have a way to insert new bushings 
in existing arms, or we can get you brand-new 
arms (see picture) to keep your downforce 
system working at its greatest potential.

We have kits for the following 
planters:
   ·       Kinze 2000 / 3000 / 4900
   ·       John Deere 7000 / 7200 / 17x0 / 17x5
   ·       Case IH 12xx
   ·       White 8000 / 9000

KEVIN
ROZENBOOM

Precision Ag Manager, CCA, PASp

Technology Advances:  
New Products

What a difference from a year ago! April planting dates for both corn 
and soybeans were such a welcomed change from the previous years. 
The weather allowed us to hit the field running, and boy did we run! 
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Closing the furrow is just as important. 
Remember, the opener disk and gauge wheels are 
independent of the back half of the row unit, the 
closing system. Good seed-to-soil contact is the 
goal to help establish even plant emergence. We 
have seen inadequate closing of the furrow, and it 
has caused the seed to emerge 3-4 days later. That 
late emerging seed will be at a disadvantage to its 
neighbor for the rest of the season, and it will not 
maximize your yield potential. FurrowForce is a 
product from Precision Planting that provides a 
two-stage closing system helping to gently break 
the side wall and then firm the soil on top of the 
furrow. This can be managed row-by-row and 
gives a visual map of what is happening through 
the Gen3 2020.

Summer rebate programs and aggressive financing 
options are available through August! If you're 
interested in finding out more about these 
programs, please contact Scott De Jong (712) 229-
2968 or Kevin Rozenboom (712) 441-3453.
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CHAINROLL is a snapping roll upgrade for existing 
corn heads that crimps the stalk every 1.5 inches 
and cuts it into 7-inch pieces. This helps with quick 
residue breakdown for the following year. Those that 
bale cornstalks like the fact that it feeds nicely into 
the baler without pushing it into the ball of confetti 
coming from other style of corn heads. We can work 
with the following models:
   ·       John Deere 700 /600 / 40 / 90 Series
   ·       Case 3000 / 4000 Series
   ·       Geringhoff NorthStar

YIELD SAVER is another way to maximize your 
bottom line. With earlier planting this year, we will 
more than likely harvest drier moisture corn. YIELD 
SAVER helps you cushion the ear from butt shelling 
and captures the loose kernels that would normally 
slip through the deck plates. We have an instant 
$100/row savings through September 15, so now is 
a great time to add this to your operation. YIELD 
SAVER works with the following models:
   ·       AGCO Hugger 3000
   ·       Case 1000 / 2000 / 2600 / 3000 / 4000
   ·       Drago Series I / Series II
   ·       Geringhoff NorthStar
   ·       John Deere 40 / 90 / 600 / 700
   ·       New Holland 98C / 98D / 99C / 980 / 996

KEVIN
ROZENBOOM

Precision Ag Manager, CCA, PASp

 
Harvest

Looking Forward to
As harvest approaches, we encourage you to look at the offerings 

from 360 Yield Center and at using a combination of  
360 CHAINROLL and 360 YIELD SAVER. 

CHAINROLL Field Results

YIELD SAVER
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CHAINROLL Field Results

YIELD SAVER

It may be a little early to start talking about testing 
manure, but as we get closer to fall, testing manure 
should be on your mind. Especially this year, it will 
be a good idea to take manure samples prior to 
application to see your full manure analysis. Due 
to the COVID-19 pandemic and the issues with 
getting animals to packing plants, this will directly 
impact the makeup of your manure. Today, we are 
handling hogs and implementing procedures that 
we have never done before, so the outcome of that 
manure will be uncertain. 
 
As I am writing this article, diets are changing 
regularly, hogs are getting bigger than normal, 

barns are being double-stocked, barn temperatures 
are being adjusted, and pigs in general are just 
being fed for a longer period of time before they 
can be brought to market. All of these factors will 
affect manure analysis and gallons produced. As 
for cattle, we are changing those diets too. We 
are feeding more roughage and less by-products, 
which will change analysis of dry manure and 
increase the tons of manure an animal produces.

Testing manure prior to application tells you what 
type of nutrients are available to the crop and 
takes the guess work out of trying to figure out 
application rates.  

JEFF
KOOPS

Nutrient Management  
Specialist

How to Test Dry:
Dry manure sampling is a little different. 
Stockpiles should be dug into at numerous 
points, and a sample pulled from each point 
and mixed together to make up the sample. 
To sample from open yards or aprons, shovel 
a 20-25 foot swath from an ‘average’ area, and 
mix this all together and pull your sample 
from this.

As we get closer to the fall, be sure to plan for manure testing. It is always a good idea to test manure 
so you know the nutrients of your manure, whether it be liquid or dry, so that you can take full 
advantage of the nutrients available. If you have any questions regarding manure testing or would like 
your pit or stockpile tested, please feel free to contact me. 

How to Test Liquid:
Testing liquid manure prior to application is as 
simple as getting a PVC pipe with a string and a 
plug in the end and probing the pit at a couple 
different locations to make up the sample. This 
allows you to get the whole profile of the pit 
from top to bottom.  This should be done in the 
early part of the fall so that results are back by 
the time of application.

 Page 15



TOROMowers

BRAD
PEARSON

How-To-Building Center Manager

Packed with user-friendly, innovative features, 
these mowers will make your life easier. 
Whether it’s the Toro exclusive Personal Pace® 
drive system—which automatically adapts to 
your walking speed—the superior quality of cut 
from the Toro Recycler® technology, or the Bag-
On-Demand system, we have a variety of Toro 
mowers packed with user-friendly, innovative 
features to make your life easier! 

All-Wheel Drive 
All-Wheel Drive for All-Out Performance—
Toro's new all-wheel-drive Recycler® takes the 

muscle out of mowing hills and other tough 
mowing conditions. Extra traction makes it 
easy to maneuver with less effort, while the 
Personal Pace® automatic drive system and 
traction assist handle keep you mowing at a 
comfortable pace.

Wide Area Lawn 
For homeowners with big yards and busy 
schedules, Toro's wide-area mowers cover more 
ground in far less time. The sleek, lightweight 
body easily circles trees and shrubs. They make 
a big impact with a small footprint. 

The How-To Building Center is dedicated to bringing you the newest and 
most innovative technology in mowers. Our Toro brand mowers come 
with the best industry consumer satisfaction comments and ratings. 
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Personal Pace® Self Propelled 
Toro's exclusive Personal Pace® automatic drive system senses and 
adapts to your walking speed. Just start the mower and go—slight 
pressure on the handle propels the mower to go the exact speed you 
want to go.                   
SMARTSTOW® design takes up to 70% less space in your garage.
Traction on Tough Turf: Great traction with 11" rear wheels.
Hassle-Free Maintenance: No oil change—ever. Check oil and add. 
Durable Steel Deck: Enjoy years of reliable use from your steel deck. 

TimeCutter® Zero Turn
Enjoy reduced mowing time with the new Toro 
TimeCutter® Zero Turn mowers. 
Mowing Deck: 32" to 60"
Property Size: Ideal for up to 4 acres
Terrain Type: Lawns and landscaping with obstacles
Creature Comforts: Handcrafted Seat or MyRIDE® 
Comfort System
IronForged™ Decks, Powerful Engines, SmartSpeed® 

MyRIDE® Comfort System
No more rocky rides. Save your body from the 
toughest terrain and avoid slow mowing speeds with 
the MyRIDE® Suspension System. Enjoy a more 
comfortable ride, keeping you productive and feeling 
fresh. (Select models only)

IronForged™ Decks
Get years of reliability and top performance with 
the IronForged™ deck, a 10-gauge high strength 
fabricated steel deck shell, reinforced leading-edge 
across the entire deck, huge 6-inch spindles, and 
Kevlar® belts.

Powerful Engines
Toro's powerful family of engines are designed to 
give you world-class performance and reliability 
with features like tool-less oil change and air filter 
replacement. Toro’s 24.5 HP commercial engine 
with PRO Air Cleaner delivers nearly four times 
more filtration capacity.

Stop in and check out the options and features 
available on the Toro mowers you can rely on.
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Recipients
Farmers Coop Society wants to ensure a strong future for the agriculture industry by 
supporting the future generations. This year, Farmers Coop Society awarded $1000 

scholarships to eight high school seniors. Congratulations to our 2020 Scholarship recipients: 

Ashley Beitelspacher is the daughter of Michael and Rebecca Beitelspacher from 
LeMars, IA. Ashley graduated from Unity Christian High School where she was 
involved in 4-H, FFA, AWANA, Volleyball, Basketball, Soccer, and Beef Team. Ashley 
grew up on her family farm and helps her family raise and show cattle. She is planning 
on attending South Dakota State University and majoring in Ag Business. She looks 
forward to working in agriculture and continuing to innovate the industry. 

Torrey is the son of Veryl and Kandace Heynen from Orange City, IA. Torrey 
graduated from Trinity Christian High School and has been involved in baseball 
and basketball. When Torrey is not in school, he’s working for his brother by power 
washing producers hog barns and doing miscellaneous farm work. Torrey plans on 
attending Northwestern this fall. His future vision of agriculture revolves around 
technology advancement and integrating that into farm safety. He sees an opportunity 
to produce food more safely for the local farmers. 

Michaela Gray is the daughter of Scott and Anne Gray from Sioux Center, IA. 
Michaela’s father is a farmer and her mother is a tax accountant. She graduated 
from Unity Christian High School and was active in dance, band, and youth 
group. Michaela graduated from Unity Christian High School and is planning 
on attending Dordt University this fall. Michaela has been surrounded by 
agriculture her entire life and was very active in 4-H when she was younger. Her 
vision for the future of agriculture is increased efficiency for the producers so they 
can have higher yields. 

ASHLEY BEITELSPACHER

TORREY HEYNEN

MICHAELA GRAY

Scholarship 
Recipients

2020
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Ashilyn Hulstein is the daughter of Scott and Jamie Hulstein of Melvin, IA. She grew up 
on her family’s farm and enjoys helping her family continue carrying on that tradition. 
Ashilyn graduated from Sibley-Ocheyedan High School and is planning on attending 
South Dakota State University this fall. She intends to major in Conservation with a 
concentration in Soils and Wildlife. Ashilyn was involved in a variety of activities in high 
school including 4-H, government, National Honor Society, Student Leadership Team, 
and Osceola County Council for 4-H. Ashilyn sees more conservation efforts for the 
future of agriculture. She knows no till and cover crops can not only help the farmer but 
also help the farm for future generations. 

Kaleb Schutte is the son of Neil and Shelly Schutte and grew up on his family farm 
near Sibley, IA. Kaleb graduated from Sibley-Ochedean High School and was involved 
in National Honor Society, FFA, 4-H, and shooting sports. He plans to attend 
Minnesota West this fall to major in Ag Production and has plans to return to the 
family farm. While in high school, Kaleb did livestock chores and field work and sees 
the vital integration of technology in agriculture’s future, realizing it will be essential 
and will potentially replace general labor at some point. 

Mitchel Wolf is the son of Ryan and Tabby Wolf and lives on this family farm near Ritter, 
IA. Mitchel graduated from Sheldon Community School and was involved in basketball, 
football, golf, Student Leadership Team, National Honor Society, FFA, and TAG. Mitchel 
will be attending South Dakota State University and majoring in Exercise Science. 
Mitchel envisions autonomous tractors, improved seed technology, and increased yield 
for agriculture’s future. He thinks farmers will be able to keep up with the demand of a 
growing population and growing demand by implementing technology advancements.

Brayden Smith is the son of Mark and Lesli Smith and lives on his family’s farm near 
George, IA. Braden graduated from George-Little Rock High School and plans to 
attend South Dakota State University this fall to major in Agronomy. Braden was very 
involved in high school and participated in baseball, FFA, TAG, and football, and he 
received the Honor Roll Citizenship Award. He is working toward a job in Agronomy so 
that he can continue working in the agriculture field he loves. 

ASHILYN HULSTEIN

KALEB SCHUTTE

MITCHEL WOLF

SARAH ROSGAARD

BRAYDEN SMITH

Sarah Rosgaard is the daughter of Joel and Jean Rosgaard and lives on her family’s 
farm near Rock Valley, IA. She graduated from Rock Valley High School and was 
involved in FFA, Student Council, Class Office, and National Honor Society. Sarah is 
planning on attending Dordt University this fall and majoring in Animal Science and 
Ag Business. Her career goals are to become a swine specialist at a local cooperative after 
she graduates college and is excited about the opportunity for technology to advance the 
swine industry. 

 Page 19



317 3rd ST NW
Sioux Center, IA 51250

farmerscoopsociety.com

©2018 Syngenta. Important: Always read and follow label instructions. Some products may not be registered for sale or use in all states or counties. Please check with your local 
extension service to ensure registration status. Miravis® Neo, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a Syngenta Group Company. MW 1MIR8107-XXX-HP XX/18

©2018 Syngenta. Important: Always read and follow label instructions. Some products may not be registered for sale or use in all states or counties. Please check with 
your local extension service to ensure registration status. Miravis® Neo, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a Syngenta Group Company.     
 MW 1MIR8107-XXX-P1 09/18

Even corn can see the difference.
The greener, the healthier. And with the highest-performing SDHI ever tested, healthier corn is what you get. 
Miravis® Neo features improved disease control for Grey Leaf Spot and Northern Corn Leaf Blight, built-in 
resistance management and increased plant health. That means a higher yield potential. And a difference 
anyone can see. Talk to your Syngenta retailer to learn more or visit SyngentaUS.com/Miravis-Neo.


